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Can you overcome a difficult real estate market to sell your home by
encouraging positive energy to enter it? What if you want to sell your
home today? Are there things you should do to energize it before putting
it on the market? Are there rules to follow, principles to use as building
blocks to create a good energy foundation for selling your property?

There are a number of things you can do to bring positive "buyer’s
energy”into your home, and yes, there are some basic rules to follow. But,
when you want to do something specific like sell your home, you need to
focus your energy in the areas most important to selling a home. Feng
Shui is the ancient practice of using positive energy in your surroundings
to bring about desired results, which in this case is the sale of your home.

The following steps are based on basic Feng Shui principles, which will
not only help you create an environment that is welcoming to buyers, but
will also help you sell your home faster and maore easily:

1. Boost your curb appeal. To prepare your house for sale, begin
outside in the front of your home. The old saying “curb appeal Is
everything when selling a home"is the absolute truth, If the front view of
your home is not appealing and inviting, a prospective buyer will pass
right by.It is important to have beautiful border plantings leading the eye
of potential owners up to the front door of your home encouraging them
to enter and linger. The best colors for these plants are hot pink, yellow or
red because they are energizing colors, On the frant door, place a wreath
with silk flowers in the same color. If you have double front doors, be sure
to place a wreath on each door.If you cannot place a wreath on your door,
place a cluster of three or five pots near the entry. These pots should be of
varying heights with plants in the same color as your border. If you live in
a part of the country where outdoor plants do not survive outside in the
winter, be creative and use other things to lead the eye to
the front door such as a flag, a artsy arrow pointing toward
the door or a brightly painted front door that harmonizes W _
with your home. R

2.Clean up now! Upon entering any home, a potential
customer likes to see a clean, uncluttered house so they
«an visualize their own furniture in various rooms.

uses the bold colors for accents only. Don't eliminate 70 percent of your
potential buyers simply because of the colors on your walls,

4. Organize, org, children’s reoms and guest
mmorganludandodor—fm Pick up and put away toys, pack away
any personal items and make sure toiletries are placed out of sight. Do the
same for the areas your pets frequent. The old adage “cleanliness is next to
godliness”is still a rule of thumb when selling a home.

5.Use a subtle fragrance to create a welcoming atmosphere. Place
softly scented candles in areas of concern, including bathrooms, and burn
them for at least half an hour before the house Is to be shown to create
pleasant smells throughout. Use a candle in the kitchen with the subtle
fragrance of something "homey~and familiar like apple pie and cinnamon
in the winter or lemon in the summer. Potential buyers not only want their
new home to look clean, but smell clean as well. Itis also helpful when the
fragrances are iscent of p family such as a holiday
meal at grandma’s house,

6. Increase the buyer/seller relationship’s energy! In the southwest
area of the family room or living room, place a beautiful bouquet of
flowers in earth tones such as peach, salmon and brick red, 1o focus
energy on creating a good relationship with the realtor, the potential
buyer and the seller. It can be a simple amangement of three large,
beautiful flowers, one to represent each person, or it can be a whole
bouguet representing many potential buyers.

7. Attract helpful people. When selling a house, you want as many
people to help as possible, such as family s, friends and busi
associates. Energize "helpful people” in the northwest area of your family

or living room with something silver. A trophy, a silver
vase or bowl or even a picture of a lot of friends or a
team of business associates framed in silver. The
more people you have helping you, the easier it will
be to sell your home.

There aren't many rules when using Feng
‘Shui to sell your home, but they are critical to
Mngmhuneﬂlmﬂh“m

buyers




